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Item 7.01. Regulation FD Disclosure.

On October 30, 2018, at Gabelli & Company’s 4274 Annual Automotive Aftermarket Symposium in Las Vegas Nevada, U.S.
Auto Parts Network, Inc. (the “Company”) will be speaking and meeting with certain analysts, investors and others in one-on-one

meetings regarding the Company. The information to be disclosed during these meetings is attached hereto as Exhibit 99.1 and is
incorporated herein by reference.

The information contained in Item 7.01 and in Item 9.01 and in Exhibit 99.1 attached to this report is being furnished to the
Securities and Exchange Commission and shall not be deemed “filed” for purposes of Section 18 of the Securities Exchange Act of 1934,
as amended (the “Exchange Act”), or otherwise subject to the liability of that Section, or incorporated by reference in any filing under the
Exchange Act or the Securities Act of 1933, as amended, regardless of any general incorporation language contained in such filing.

Item 9.01. Financial Statements and Exhibits.

(d) Exhibits.

Exhibit No. Description

99.1 Presentation of U.S. Auto Parts Network, Inc.




SIGNATURES

Pursuant to the requirements of the Securities Exchange Act of 1934, the registrant has duly caused this report to be signed on its
behalf by the undersigned hereunto duly authorized.

Dated: October 29, 2018 U.S. AUTO PARTS NETWORK, INC.

By: /s/ Neil T. Watanabe

Neil T. Watanabe
Chief Financial Officer
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AUTOPARTS
NASDAQ:PRTS

Safe Harbor

This presentation contains “forward-looking” statements, within the meaning of the federal securities laws, that are based on our
management's beliefs and assumptions and on information currently available to management. Forward-looking statements include
information concerning our possible or assumed future results of operations, expected growth and business strategies, key operating metrics,
financing plans, competitive position, industry enviranment, potential product offerings, potential market and growth opportunities and the
anticipated outcome of any litigation.

Forward-looking statements include all statements that are not historical facts and can be identified by terms such as “anticipates,” “believes,”
“could,” “seeks,” “estimates,” “intends,” “may,” “plans,” “potential,” “predicts,” “projects,” “should,” “will,” “would” or similar expressions and
the negatives of those terms. Forward-looking statements involve known and unknown risks, uncertainties and other factors that may cause
our actual results, performance or achievements to be materially different from any future results, performance or achievements expressed or
implied by the forward-looking statements. Forward-looking statements represent our management’s beliefs and assumptions only as of the
date of this presentation. These statements do not guarantee future performance and speak only as of the date hereof, and qualify for the
safe harbor provided by Section 21E of the Securities Exchange Act of 1934, as amended, and Section 27A of the Securities Act of 1933. We
refer all of you to the disclosures contained in the U.5. Auto Parts Annual Report on Form 10-K, Quarterly Reports on Form 10-Q and Current
Reports on Form 8-K filed with the Securities and Exchange Commission, including the risk factors set forth therein, for more detailed
discussion on the factors that can cause actual results to differ materially from those projected in any forward-looking statements. Except as
required by law, we assume no obligation to update these forward-looking statements publicly, or to update the reasons actual results could
differ materially from those anticipated in the forward-looking statements, even if new information becomes available in the future.

This presentation includes certain non-GAAP financial measures as defined by SEC rules. We have provided a reconciliation of those measures
to the most directly comparable GAAP measures in this presentation, where applicable, as well as in the appendix to this presentation. We
have not included a reconciliation of Adjusted EBITDA guidance to projected net income due to the high variability and difficulty in making
accurate long-term forecasts and projections of our net operating loss carryforwards, which have a significant impact on future net

income. As a result, we are unable to quantify projected net income without unreasonable efforts.

All financial measures in this presentation refer solely to the Company's core auto parts operating segment (“Base USAP") and exclude the
AutoMD operating segment {"AutoMD"), an online automotive repair information source which was classified as discontinued operations in

March 2017, unless otherwise specified on a consolidated basis.
Copyright @ 2018 U.5. Auto Parts Network, Inc. All rights reserved



Company Overview

» US Auto Parts is a leading pure-play
internet retailer of aftermarket auto
parts

» We operate online sites, marketplace
storefronts and wholesale channels
focused on the do-it-yourself (DIY)
customer

» Offer over 1.5 million SKUs of high
quality private label and branded
aftermarket products

» Extensive reach of online customers
per month through our well-established
network of websites and marketplace
partnerships

AUTOPARTS
NASDAQ:PRTS

A Value Leader in
Aftermarket Auto Parts

AUTOPARTS

AUTOPARTS

WAREHOUSE

JCwhitney

EVERYTHING AUTOMOTIVE



Online Aftermarket Auto Parts Sales | /< AUTOPARTS

Benefits From Macro Trends NASDAQ.PRTS
Online aftermarket sales to more than double Average age of light vehicles on the
by 2023 as market share continues to increase road remains high
(in years)

mm Online Aftermarket Sales T 117

==0nline Market Share 11_‘11.5"'5
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How We Go To Market: AUTOPARTS

Channels & Percent of Revenue NASDAQ:PRTS
eCommerce Websites:
Network of flagship websites mwmﬂimefy

supported by our call center

agents. Sites also generate AUTOPARTS CarParts com)

advertising & sponsorship WAREHOUSE

revenue. 89%

Online Marketplaces:

3rd party auction sites and amazon d) v
~— store @

shopping portals, enabling access
to additional consumer segments.

Offline/Wholesale: Products distributed directly to
commercial customers and our Kool-Vue® branded products - 11%

sold to wholesale distributors.



Key Avenues for Growth - AUTOPARTS

Increase Customer Lifetime Value

Gross Profit per Average Repeat Conversion i
Transaction Order Size Purchase
+ [Efficient sourcing + Sell the job + Quality products * Engaging landing
Srtegy * Cross-sell * Easy to do business pages
' ::Eii:bﬂ « Warranty options + High service levels ’ Pmdf“:t Discovery
* Bundle Kits & Sets * Reduced returns * Quality of data

+ Price optimization
P * Improve Speed

* Reduced no-fills

* Efficient operations * Frictionless checkout

+ [Efficient Inventory + Mobile First

Management

Strategy to Increase Customer Lifetime Value (LTV)

NASDAQ:PRTS

Reach

* Improving our strategic

objectives will provide
more dollars to spend
on marketing to drive
traffic

New marketplace
partnerships

* Rebuild organic

performance

Increased customer LTV would result in greater mix of traffic from both direct-to-website

and paid channels, and less dependence on organic search




Customer Value Proposition AUTOPARTS

NASDAQ:PRTS
Value Fs ] resESTEN L Q8
=
Cost-conscious customers are able to purchase our private label products at a
significant cost savings. [ . e
! Raplacemant REPFII01 48

Alemnator - Faciory Finish, Dinsot
5 v s " Fit, 118, Cloakwiss, i i
Private label product pricings when compared against the same branded .,

product averaged more than 20% below the online competitors and over 40%

below the brick and mortars

Selection

L LT ——

GBe > s1rm.. :

Customers have one-stop shopping on over 1.5 million products across all .
major categories for auto parts Wp——

Over 55K SKUs that are privately sourced at a significant cost savings through i o
Asia —
Product Warranties

We provide a limited warranty for all products sold including a full parts
replacement

User-Friendly Websites
Our websites are designed specifically for the auto parts segment driven by our

complex catalogs allowing customers to quickly identify SKUs required and

build complete jobs
FIND MY PART

Price & Product Availability: The Two Most Important Factors for DIY Customers

6



We Address the Market with an Expansive | ;< autoparts
Product Offering | NASDAQ:PRTS

TTM Q3-18
Revenue
Mix i
Collision Parts Engine Parts Performance & Accessories

Lamps Mirrors Bumpers Brake Discs Calalytic Radiators Seat Covers | Car Covers | Floor Mals/
Converers Carpeting

Hoods lailgates |  Doors Headers Oxygen Alternators old Air Vent Visors Tonneau
Sensors |. takes Covers

=908 . 1
T Fs
Grills Wheels Window Exhaust Driveshaft | Fuel Injaction / Merf Bars Bug Shields Car Bras

Regulators ’& Delivery '
ars . S
e @ = Cek / 4 g - &

Private Label 97% 62% 3%

Branded 3%, 38% 97%

Over 1.5 Million SKUs Across Several Categories -



Efficient Supply Chain Creates a Pricing
Advantage

AUTOPARTS
NASDAQ:PRTS

USAP has built a vertically integrated online business

s = Product Flow for Private Label Usw
————— = Product Flow for Drop Ship Vendors
DC Stock Ship
Drop Ship
~80% of Units e
Stock-Ship P \
. 1
/
/ |
I |
~20% of Units 7/ 1
Drop-Ship ," ‘
"
: Retail Store DIy —
" / Consumer
Off-Shore i .| Warehouse Service /
Manufacturing| *|  Brand "| Distributor \ DIFM

/ Center
Jobber




AUTOPARTS

Financial Highlights



AUTOPARTS
NASDAQ:PRTS

Company Profile

» High Margin private label business was 74% of sales for Q3-18 TTM

rlm » Positive Free Cash Flow with no revolver debt
: » Public Company since 2007 - NASDAQ (PRTS)

vy o

» Revenues ~ $300M

» Q3-18 TTM Net loss of (53.4M) which included a non cash tax impact
of ~(54M) for the Tax Cuts & Jobs Act

» Q3-18 TTM Adjusted EBITDA of $12.3M?

10



Strong Net Income & Adjusted EBITDA' Growth AUTOPARTS'

Trends for U.S. Auto Parts NASDAQ:PRTS
$30 Net Income W Adj. EBITDA
525
%20
815 $140M = $14.2M

i

$12.3M  S12M-514M
$10.0M
*10 $8.4M
| I I
50

($4.9M) ($0.1m)  $3.0M  $246M  (43.4m)

45
2014 2015 2016 IIZJI'.?2 Q3-18 T'I'NIJ 2018E‘
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Financial Performance

Net Sales

$254.4 42832 $290.8 $3033 53034 5933

A
c
8
£
E
FY 2013 FY 2014 FY 2015 FY 2016 FY 2017 Q3 TTM
Net Income
524.6
i
[ =
2
E
£

5(4.9)

5(13.6)
FY 2013 FY 2014 FY 2015 FY 2016 FY 2017 Q3 TTM™

as a % of net sales

in millions

AUTOPARTS

NASDAQ:PRTS

Operating Expenses as a % of net sales

28.9%

28.0% 28.2%

FY 2013 FyY 2014 FY 2015 FY 2016

Adjusted EBITDA!

514.0

$10.0

8.4
$6.4 >

FY 2013 FY 2014 FY 2015 FY 2016

FY 2017 Q3TTM™

§14.2

FY 2017 Q3 TTM
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2 Year Stacked Private Label Quarterly Sales Trend? AUTOPARTS

NASDAQ:PRTS
Two Year Stack Comps

45.0%
13.6%
35.0%
25.0%
10.4%
15.0% 3.2%
_ | 3.1%
5.0% e Y0 | @ i
2.7%
-5.0%
-15.0%
4+ & o < 1N W N B W W W W N~ M~ N~ M~ 00 0
= =i = =i L] =i L] = =i = =i = =i = =i =i =i L] =l
o N M % H N M § = &N M % H & M % o N m
Jg o o 0 o d 0o ¢ o g d o d o o o o o d
B Prior Year Current Year

Private Label continues to be a major focus of our business .



AUTOPARTS
NASDAQ:PRTS

Key Takeaways

» A leading pure-play internet retailer of aftermarket auto parts

» $13 billion on-line market expected by 2018 and anticipated to nearly
double by 2023!

» Extensive reach across our websites and marketplace partnerships

» Maintaining a higher mix of private label products to drive increased
conversion rates, higher-margin revenues, net income and Adjusted
EBITDA

» Shifting Focus from Growth to Profitability = Improved profitability
resulting in free cash flow generation and no revolver debt

AUTOPARTS  JCyypieney (HIERDED

WAREHOUSE evtummﬁnuww

14



AUTOPARTS

APPENDIX
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AUTOPARTS
NASDAQ:PRTS

Company History

Initiated Company
Stock Buy
Back Plan

JC Whitney completely  Achieved double digit sales
integrated growth & pasitive FCF

Aaron Coleman
becomes new CEQ

Company begins significantly
axpanding its private label anging line

Acquires PartsBin 2013
Adds Engine Line Investing in LTV and
GMROI ! JC Whitney

WAREWOQUSE turns 100 years old

Launched first internet site selling
automative Collisi

Consolidated websites to

Lina focus on Flagship sites

A

r AUTO PARTS
WAREHOUSE
Acquires JC Whitney JF-WMM&Y

USAP founded to Adds Accessorles Line ———
widrom ; (CarParts.con)
collision shops in Jgﬂp'_".."_'ﬂf Garkaris.con

Los Angeles

IPQ (MASDAGQ: PRTS)

Launches a network of sites catered to
Various CONSUMer segments

16



Experienced Leadership Team

Aaron E. Coleman |ChiaFExacutiva Officer
« Since April 2017

= President since October 2016 and COO since
September 2010

» Vice President of Operations and CIO from April 2008 -
September 2010

Over 18 years of e-commarce exparience

« Senior Vice President - Online Systems at Blockbuster
Inc.

« B.A. degree in Business Administration from Gonzaga
University

Jim Hastie | VP of Product Management
= Since December 2012

« Over 18 years of progressively responsible experience
in the automotive aftermarket collision industry

CEO/President of American Condenser and Coil
« Owner/Cofounder of EJB Medical
« B.A. degree from University of California Davis
MBA degree from Chapman University

~AUTOPARTS'
NASDAQ:PRTS

Neil Watanabe | Chief Financial Officer
« Since March 2015

« Ower 30 years of finance, accounting and retail
experience in both private & public companies

« Chief Operating Officer of National Stores
« EVP & Chief Financial Officer — Pet Smart

- B.A. degree in Secial Sciences from the University
of California, Los Angeles and CPA certification in
llinais

Charles Fischer | SVP of Global Procurement
« Since May 2008
« Over 30 years of global sourcing experience

« Vice President, Supply Chain Management for
Keystone Automotive Industries

« Director, Business Development for Maderm
Engineering

« Multiple leadership positions with multiple companies in
the automotive aftermarket industry

17



Financial Highlights - Q3-18 AUTOPARTS

NASDAQ:PRTS

» Total revenue $69.5M
» Net income from continuing operations was $0.4M vs. the prior year $50.9M
» Adjusted EBITDA! $2.5M vs. prior year of $3.6M

» 58.3M in cash with zero revolver debt vs. last year of $6.7M in cash with zero
revolver debt

» Added approximately 1,700 Private Label SKUs during the quarter

» Ecom revenue capture? of 88% vs. 86% last year

18



AUTOPARTS
NASDAQ:PRTS

The Customer Journey Experience

“Listen to customer pain
points. Use this to guide
prioritization and
innovation.”

Landing Product Transaction Post-Purchase
Experience Dis Experience Experience
“To captivate and “Create a “Create a secure “Provide customer|
engage customers personalized, frictionless Omni with support
with our website in smart, and intuitive TR chie i services so they
order to win their product discovery experience.” are satisfied after
attention.” experience ’ their purchase.”

“Provide appropriate
solutions o ensure a
stable and fast website."

By focusing on the consumer experience, we will increase conversion

which we believe will allow us to drive more traffic



AUTOPARTS
NASDAQ:PRTS

Overview of Custom Issues

¥ On April 2, 2018, U.5. Auto Parts filed a lawsuit against the United States Department of Homeland Security (“DHS”) which has oversight
over the Customs and Border Protection (“Customs”) in the United States Court of International Trade (the “Court”) (Case No. 1:18-cv-
00068).

» Lawsuit asserts that Customs has been wrongfully seizing automotive grilles being imported by U.S. Auto Parts on the basis that the
grilles are allegedly counterfeit and infringe trademarks held by the original automobile manufacturers.

»  U.5. Auto Parts commenced the lawsuit to remove overly burdensome bonding requirements arising from the wrongful seizures and to
ensure that Customs expeditiously processed the flow of imports into the United States,

» On May 25, 2017, the Court of International Trade granted U.S. Auto Parts’ motion for a preliminary injunction and ordered that Customs
would be restrained from enforcing any type of enhanced bonding requirement on U.5. Auto Parts in order to obtain entry of its
shipments into the United States, and that Customs must use its best efforts to process all of U.5. Auto Parts’ import products not
implicated by Customs’ underlying trademark infringement allegations in a timely manner.

» Despite the favorable court order, U.S. Auto Parts continued to experience issues with its product flow arising from the inability of
Customs to process U.S. Auto Parts’ shipping containers in an expeditious fashion.

»  Atthe time the court order was granted, Customs was holding approximately 200 of U.S. Aute Parts’ shipping containers that carried not
only the grilles alleged to be counterfeit but many other products as well. As a result, U.S. Auto Parts incurred significant port and carrier
fees resulting from the increased period of time the containers remained at the port.

» The amortized cost of port and carrier fees associated with the unreleased product as well as the increased legal costs associated with
the product seizures and the bonding litigation aggregated to $1.8 million through the third quarter of 2018, and together with the
increased out of stock rates, culminated in lower sales, lower gross margins and higher operating expenses for the third guarter,

» As of the end of July, all shipping containers have been released by Customs and the Company has ceased importing automative grilles
from outside the United States to avoid disruption to the supply chain going forward.

20



Yearly Adjusted EBITDA Reconciliation

(in thousands)

Net income (loss)

Depreciation

Amartization of intangibles

Interest expense, net

Taxes

EBITDA

Stock comp expense

Inventory write down related to Carson closure
Restructuring Cost

Impairment less on property & equipment
Impairment loss on intangible assets
Customs Costs

Sale of AutoMD

Adjusted EBITDA

AUTOPARTS'
NASDAQ:PRTS
FY-13 FY-14 FY-15 FY-16 FY-17 Q3-18TTM
52 Weeks Ending 53 Weeks Ending 52 WeeksEnding 52 WeeksEnding 52 WeeksEnding 52 Weeks Ending
December 28, 2013 January 2, 2015 January 2, 2016 December 31, 2016 December 30, 2017 Sept 29, 2018
] (13,644) 5 (4907) 5 (136) $ 1973 § 24574 5 (3.370)
10,676 7,230 6,141 6,351 6,397 5,919
381 422 431 449 319 188
972 1,101 1,208 1,219 1,647 1,622
43 137 B8 100 (21,540) 5,250
§ (1572) & 3983 § 1,732 S 1,092 § 11,397 § 9,609
L2211 2,367 2,297 2,932 2,816 2,347
: ga7 - : . .
73 1,137 .
4832 . .
1,245 = = -
; . 1,788
- - - - - (1,400)
6,439 8,384 10,029 14,024 14,213 12,344
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Quarterly Adjusted EBITDA Reconciliation AUTOPARTS'

NASDAQ:PRTS
{in thousands) 015 0215 0315 0415 0116 0216 0316 0416 Q117 Q217 Q317 0417 Q118 Q218 0318
Net income (loss) $ 187 5 (611} § 353 6 (65) 6 1537 § 1216 & 358 § (195) 5 BI6 $26918 3 919 S (4079) 5 75 § a5 a8
Depreciation 1549 1484 153 1570 1544 1556 1611 1640 1633 167 1620 1507 1504 1439 1419
Amortization of intangibles 107 07107 1 1 113 111 113 112 112 4 48 Iy 4 46
Interest expense, net o om Mmoo W0 M6 M W ETT] 7 46 38 407 431 4n 363
Taxes 158 69 (22 1 EC SRR V€ ) 13 7 [25859) B 4264 M) 54 n
EBITDA $2374 S 1183 5 2250 $ 1936 S 3572 S 3240 5 2365 5 1915 5 2964 S 3274 5 3012 S 2147 S 3159 § 2016 § 2,287
Stock comp expense 471 S ST &9 TR 7/ 764 611 1064 5S4 565 643 9% 161 567
Customs Costs - . . - . . . . . : . . VE) S 1,044
Sales of AutaMD (1,400)
Adiusted EBITDA 2851 1757 2837 2595 43 4015 3129 2506  A0X8 3RS 3577 2790 4266 2786 2,498

22



Key Stats: PRTS (NASDAQ) - Consolidated AUTOPARTS'

NASDAQ:PRTS
Trading Data (e october 24, 2018) Financial Highlights (@ sept 29, 2018)
Stock Price $1.43 Revenues (TTM) $293.3M
52 Wk. High/Low §2.74/1.08 Gross Margin (TTm) 28.9%
Avg. Daily Vol. (3 mo.) 160,952 Cash & Equiv. $8.3M
Shares OQutstanding* 35.0M Total Assets $106.4M
Institutional Holdings 60% Total Revolver Debt $0
Insider Holdings 18% Total Liabilities 563.8M
Total Equity 542.6M
Market Cap ss0.oMm R
s Moo,
Enterprise Value $41.7M 2 L “-.,m_x_ﬁ_w Tal I
EV/Revenue 0.1x (W= g :n
Employees’ 1041 | wiausabuli i f 5
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